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Renowned Porsche tuner, engineer 
and specialist manufacturer RUF 
is coming to the UK. Here, Porsche 
Post is the first to talk to the team 
behind RUF Automobile UK to see 
what lies ahead �
Words: Simon Charlesworth Photos: Lyndon McNeilILY  
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A mongst premium marques, 
the fortunate ones attract the 
attentions of specialist tuners  
with enviable talent. BMW has 
Alpina, Mercedes-Benz has 
Brabus; the list goes on. Then 
there is RUF, a name that sends  

a fizz down the spines of Porsche enthusiasts.  
A German company that goes beyond being a 
mere tuner and engineer, for if it really must be 
pigeon-holed, it is a specialist manufacturer of 
machines with astounding performance.

Today we’re meeting the father and son team 
behind the establishment of RUF’s first official UK 
concessionaire, Richard and Mark Sekula to 
discuss how and why this exciting news has 
happened. Indeed, it’s news that is so recent, free 
from tarnish and fingerprints that we are meeting 
them in the comfortable surroundings of 

In 1989, Stefan Roser  
drove around the Nürburgring 
for the video Faszination on  
the Nürburgring. Roser set  
a record time of

Tunbridge Wells’ One Warwick Park, a hotel that 
is acting as a substitute meeting venue for clients 
of RUF Automobile UK until the company’s new 
premises are ready.

Initial talk is about the parent company. RUF 
Automobile GmbH can trace its roots back to 
1939, when Alois Ruf Senior founded Auto RUF 
– a general automotive mechanical repair garage 
– in Pfaffenhausen. In 1963, the company became 
a representative for BMW and Alois continued to 
nurture the company. Meanwhile his son, Alois 
Junior, developed a passion for sports cars and,  
in 1975, built his first car based on a Porsche 911 
Carrera RS 3.0. 

In 1982 the Federal Motor Transport Office  
of Germany recognised RUF as a vehicle 
manufacturer and, in 1983, the first car to bear  
a RUF chassis number – the BTR – a handbuilt 
machine with a 316bhp 3.4-litre RUF turbo 

THE 
YELLOWBIRD’S 
LAP

8MIN
14

73, 105, 154 AND 170

469BHP
500BHP
3.7

210MPH 
2535LBS 
(1150KG).

(200KG) LIGHTER

17IN 
RUF ALLOY 

6800RPM

11.7SECS
AT 133.5MPH

5SECS
– it took a Bugatti EB110  
to beat it

The Nürburgring  
Nordschleife is 
miles long, but 
there isn’t a definite answer as 
to how many corners it has. 
Answers include: 

The CTR Yellowbird was rated at 

but most CTRs have closer to

It could hit 0-60mph in 
secs and reach  
a top speed of 

Yet it only weighed 
The CTR  
is based  
on the 
1987 911 

Carrera 3.2 but is 441lb

It rides on 

wheels and has 13in diameter 
Brembo brakes

The CTR’s redline is at 

Standing quarter mile time: 
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‘We’re trying to make ownership as 
smooth as possible... It’s almost a 
comfort factor for UK RUF owners’

engine and a RUF five-speed manual gearbox was 
launched. The BTR could be specified in either 
930 wide-body or Carrera narrow-body form. 
Body and powertrain re-engineering was followed 
by a range of RUF Speedline alloy wheels and a 
close relationship with Dunlop tyres in 1983.

It wouldn’t be until 1987 though, that the  
name RUF and its CTR model would make  
a big impact by setting new benchmarks in 
performance tests. A lightweight, narrow, 
aerodynamically tuned body powered by a 
twin-turbo 469bhp 3.4-litre flat-six, the CTR  
was capable of hitting 213mph and embarrassing 
Ferrari F40s. Whilst a video of the CTR’s epic  
lap of the Nordschleife at the hands of test-driver 
Stefan Roser stunned the motoring world, its 
eye-catching colour would earn it the nickname 
‘Yellowbird’ from Car & Driver photographer 
John Lamm. With the advent of YouTube this 
petrolhead classic would enjoy a viral renaissance.

Now, after the launch of the SCR 4.2 sports 
coupé at the 2016 Geneva International Motor 
Show, RUF has arguably its most comprehensive 
range to date. So from this perspective, how has 
the news been received? 

‘Fantastically...’ says Richard. ‘The day the 
official press release went out, it really was 
astonishing. It went way beyond our expectations. 
A lot of the heavyweight media just stepped 
forward and said they wanted to know more 
about what was happening. Top Gear, Evo, 
Pistonheads – straight away they were putting 
out announcements. We couldn’t have asked  
for more.’ 

Mark adds: ‘The amount of emails and CVs 
we’ve had from people asking for a job...’ It’s little 
wonder the two of them are primed for action.

The Sekulas’ first foray into the car business 
was in the late 1990s with one of the first online 
car brokerage businesses called TheCarSpy.Net.  
It started as a hobby and utilised Richard’s  
skills from his corporate background in IT and 
marketing consultancy. ‘I was involved in a lot  
of start-ups, especially in the early days of .com 
– I saw the whole thing explode.’

Richard explains the TheCarSpy’s evolution – a 
new way of trading cars that went from part-time 
to full-time viability, then to a concierge service 
that withstood and thrived in the tough waters  
of the recession. 

‘We had a lot of clients who were City 
professionals (dealers, brokers, etc). Initially we 
had a couple of them come to us and say ‘look 
I’m interested in a Porsche Turbo can you find  
me one?’. That was when the sourcing side of  
the business started to grow and then those people 
were referring us to other colleagues they worked 
with – all were proper car guys. Then it turned 
into sourcing new cars because some hated the 
idea of going into showrooms as they felt it had 
become an unpleasant buying experience that  
was too corporate, too much processing and too 
time-consuming. So we now do that for them and 
we currently have a client database containing 
high net-worth individuals, footballers, musicians 
and celebrities. It’s all about relationships.’

For those wondering whether the establishment 
of RUF Automobile UK is part of a global 
expansion of RUF Automobile GmbH, Richard 
adds: ‘We met the Ruf family because we were 
doing some business and one particular client was 

interested in RUF as a brand. We introduced him 
to RUF in Germany and brokered the deal. We 
also met the Ruf family quite often at the Geneva 
Motor Show. If they needed a right-hand-drive 
car for a conversion they used to ask us to source 
a UK car and ship it to Germany (it might be a 
964 for an RCT Evo for instance). So, as the years 
rolled by, we naturally built up this friendship and 
business relationship with them. We had some 
thoughts about what RUF was doing here 
officially in the UK and, frankly, we thought we 
could seriously improve its market presence. At 
the last Geneva show they had their carbon fibre 
projects on show and everybody was blown 
away. We then put together a business proposal 
for the UK and to cut a long story short, they said 

yes, gave us the thumbs up and said let’s go for it.
‘As RUF UK is a separate business from 

TheCarSpy, we are pretty much an extension  
of the German car operation. We are not like a 
dealership which has an arrangement with  
RUF. There is a lot more to it than that, which  
is why we have a dedicated Facebook page, 
Instagram account and the website to give a 
proper UK presence.’

‘RUF has a presence in several territories across 
the world and in several continents,’ adds Mark. 
‘Singapore, Japan, Canada, Taiwan, Chile, 
Thailand... We helped set up the Thai presence 
because I was having a conversation with a 
business contact – I’m 32 and he’s in his mid 30s 
– who was talking about adding a boutique car 

Top: Interior of the electric 270kW eRUF Greenster, a car that demonstrates RUF’s ability  
to innovate. Above: Richard and Mark Sekula are optimistic about the future of RUF in the UK 
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consumption, but to understand who owns  
what and where. Therefore the Sekulas are keen 
for existing owners to introduce themselves.  
‘We feel it’s a good way of building relationships,’ 
says Mark.

Richard adds: ‘Yes, in terms of disseminating 
information to everybody. RUF not only builds 
the cars but there is an aftermarket for add-ons 
and, at the moment, that facility doesn’t exist in 
the UK. We’ve taken all the elements of RUF’s 
German website and put it together in a 
structured way that we’re happy with. You can  
go to a model and get statistics straight away. 
Mark is building the online store right now, it’s 
going to be very simple and will include things 
like RUF alloy wheels, carbon fibre trim. There’s 
even a RUF watch made by Oris that we didn’t 
know about until we were out in Germany! As 
part of the brand-building over here, we will only 
put certain high quality items in the shop that 
have a specific relevance and appeal to fans of  
the RUF brand.’

So, how do they envisage RUF UK developing? 
‘It is very early days and inevitably people have 

1983
The RUF BTR (Gruppe B 
Turbo RUF) is the first sports 
car with a RUF VIN plate.  
It hits 186mph during Road 
& Track magazine’s 1984 
‘World’s Fastest Cars’ test.  
Its 3.4-litre turbocharged 
engine produces 374bhp  
at 6000rpm with 350lbf.ft  
at 4800rpm and reaches 
0-60mph in 4.7secs.

1987
The RUF CTR (Gruppe C 
Turbo RUF) ‘Yellowbird’ is 
born. It breaks the Nardò Ring 
lap record powered by a twin 
turbocharged 469bhp engine, 
the lowest figure produced by 
a CTR engine – the average 
was nearer 500bhp. It hits 
0-60mph in 3.7secs and  
has a top speed of 210mph.

1993
The 370bhp RCT (RUF 
Carrera Turbo)  is unveiled 
and, in 1994, is joined by  
the 425bhp RCT Evo.

1996
The CTR2, based on the  
new 993, succeeds the 
Yellowbird. Its engine is based 
on the 520bhp Porsche  
962 unit and is capable of 
0-60mph in 3.5secs and  
a top speed of 217mph.  
It comes with its own 
integrated roll-cage and is the 
last of the air-cooled RUFs. 
Only the McLaren F1 is faster.

‘The CTR was 
capable of hitting 

213mph and 
embarrassing  
Ferrari F40s’

manufacturer to their portfolio of companies.  
He actually suggested 9FF and I suggested  
RUF, to which he said, ‘They’re the company  
in Gran Turismo. 

‘Guys my age grew up with PlayStations and 
that game, so because Sony didn’t have a licence 
to use the Porsche name, they featured RUF 
instead. These young players, as they grow up, 
remember the cars and want to check one of them 
out because they are really interested in buying 
one. In Thailand they had to educate the market, 
explain what RUF is about – what they can do, 
what they offer. That is exactly what we’re  
going to do here.’

One of the foremost roles for RUF UK is a 
blend of brand evangelising and education,  
and the announcement has led to a great deal  
of enquiries from Porsche customers. Some are 
understanding, others less so, regarding RUF’s 
handbuilt bespoke pricetags that are attached to 
its models. Networking though is vital – both in 
the flesh and online – and foundations are already 
being laid for a RUF UK club. The aim is to have 
a database of RUF cars in the UK, not for public 

Top: The unmistakable Yellowbird  
Middle: The first RT12S to be built
Bottom: The electric 270kW  
eRUF Greenster

CLASSIC RUF  
MODEL TIMELINE
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asked where our Tunbridge Wells showroom is, 
but it’s not going to work like that. We’re not 
saying we’re never going to have a showroom. 
Initially we have to understand what this market 
requires in terms of support. Quite likely in the 
beginning it would be at a post-sales level in terms 
of RUF servicing and maintenance. We have 
talked to Porsche specialists locally who would  
be more than happy to service a customer’s RUF 
– but there will come a point where there are 
RUF-specific components in the engine and if they 
need replacing they will need a RUF engineer,’ 
says Richard. 

‘Rather than owners just assuming that is what 
needs to happen, they now have a contact with 
RUF in the UK and we can make those initial 
decisions,’ he adds. ‘We’re trying to make 
ownership as smooth as possible, so there is  
a lot more handholding. It’s almost a comfort 
factor for UK RUF owners.”

Premises will come but, initially, the plan is  
to build around an online presence. The Sekulas 
make reference to the UK base that Pagani has 
established with its Park Royal workshop  

facility as a possible template for RUF to follow  
in the future. 

‘RUF is a boutique manufacturer and if you 
were having a very expensive suit made in Savile 
Row, you wouldn’t expect to be walking through 
a huge showroom. It is the artisans you talk to 
and the guys at RUF who really know what they 
are talking about. Of course, it’s still led by Alois 
who has this legendary status within the Porsche 
world. We’re not here to start building a volume 
business; the last thing we should do is to hit RUF 
with an order for 10 cars,’ laughs Richard. 

‘People ask us why RUF is so much more 
expensive. The perception among some people, 
which is understandable, is that RUF is just a bolt-
on tuner – it’s not. It is the only company in the 
world that buys bodies in white from Porsche 
without VINs – RUF uses its own VINs, which 
start W09. That’s how you know it’s a genuine 
‘built from scratch RUF’ rather than a conversion. 
The thing is, not everyone understands that. 
When this is explained to them, it starts to make 
sense – why they are paying, say €300,000 plus 
tax – for a RUF car. That car has been built for 

the customer, it has been built for them, they 
specified it and it is theirs.”

This, though, has not stopped the imminent 
arrival of a RUF UK demonstrator. Despite the 
company’s understandable reluctance to build 
dead stock, a right-hand-drive RTR is heading  
its way toward Kent. However, test drives will  
not be offered willy-nilly in a tailored supercar 
packing 800bhp.

Interview over and as ever when a group of car 
blokes are talking, we go off on different tangents 
as the conversation fishtails on. There is much 
enthusiasm, frankness and insight about dealing 
with high net-worth individuals and we recollect 
memorable experiences of demonstration rides 
with Stefan Roser and Alois Ruf Jr’s own RCT 
Evo. Personal RUF preferences are aired – for 
Richard it’s an RCT Evo, for Mark a CTR2. We 
also veer into the state of the booming pre-owned 
and classic market. Indeed, given the high prices 
stated for some of Porsche’s most recent limited-
edition models, one can’t help but think that  
RUF Automobile UK could not have got its 
timing better.  PP


